
eBay Fees Explained: Complete Beginner Guide

If you're new to selling on eBay, the fees can feel like a confusing maze. You list an item, it

sells for $50, and somehow you end up with around $42 — where did the rest go?

Understanding exactly what eBay charges, and when, is the single most important skill for

selling profitably. Price an item without accounting for fees and you can easily turn a

"profit" into a loss.

The good news is that eBay's fees, once you break them down, follow a clear and predictable

pattern. There are really just two main fees every seller needs to understand, plus a handful

of optional and situational ones. This guide walks through all of them in plain language,

with real worked examples showing exactly what lands in your pocket after a sale.

By the end, you'll know what insertion fees, final value fees, promoted listings fees, and

store subscriptions actually cost, how they're calculated, and how to avoid the mistakes that

quietly eat into beginners' profits. All figures reflect eBay's official US-marketplace fees as

of mid-2026. eBay updates its fee schedule periodically and rates vary by category, so

before pricing any item, it's smart to run your numbers through an eBay fee calculator to

see your exact net payout.

1. What Fees Does eBay Charge?

Let's start with the big picture. eBay charges sellers two main fees:

1. Insertion fees — a small fee for creating a listing (but you get a generous number free

each month).

2. Final value fees — eBay's main commission, charged when your item sells.

On top of those two, there are several optional or situational fees you may or may not

encounter:

Promoted listings fees — if you choose to advertise your listings.

Store subscription fees — a monthly fee if you open an eBay Store (optional, for

higher-volume sellers).

Optional listing upgrade fees — for extras like bold text or a subtitle.

International and currency fees — when selling to overseas buyers.

Performance penalty fees — if your seller account falls below eBay's standards.

Dispute fees — if you lose a payment dispute or chargeback.



One important thing that changed: payment processing

If you've read older guides, you may have seen a separate "PayPal fee" or "payment

processing fee" mentioned. That no longer exists as a separate charge. Since eBay moved

all sellers to its own Managed Payments system, payment processing is bundled into the

final value fee. You won't see a separate processor fee on your invoice — the final value fee

covers it. This is a key update many outdated articles still get wrong.

How fees come out of your money

You never pay eBay fees upfront out of pocket for a sale. eBay deducts them automatically

from your sale proceeds before depositing your payout to your bank account. So if you sell a

$50 item, eBay subtracts its fees and sends you the rest. (Insertion fees and optional

upgrades are the exception — those are billed when you list, whether or not the item sells.)

Now let's break down each fee in detail.

2. Insertion Fees Explained

An insertion fee is what eBay charges you for creating a listing. The crucial thing for

beginners: most sellers never pay insertion fees at all, because eBay gives you a large free

allowance.

The free allowance

Every seller gets up to 250 zero insertion fee listings per month (more if you have an eBay

Store — see Section 5). For the vast majority of casual and beginning sellers, 250 free

listings a month is far more than enough, so insertion fees simply never come up.

What happens after 250

Once you've used your 250 free listings in a month, insertion fees are $0.35 per listing (for

most categories). A few things to know about how they work:

They're non-refundable. You pay the insertion fee whether or not the item sells. If it

doesn't sell and you relist it, that's another insertion fee.

They're charged per listing and per category. If you list one item in two categories to

get more visibility, you pay two insertion fees.

Relisting costs another fee. Each time you relist an unsold item (beyond your free

allowance), it counts again.

Good 'Til Cancelled listings renew monthly. These fixed-price listings auto-renew

once per calendar month, and each renewal counts against your free allowance (or

triggers another insertion fee if you're over it). High-volume sellers with many

standing listings need to watch this.



Multi-quantity listings cost only one fee. If you list 50 identical items in a single

listing, that's one insertion fee, not 50.

Category exceptions

Some categories have different insertion rules. For example, Guitars & Basses listings have

no insertion fee, and Athletic Shoes priced at $150 or more are free to list. A handful of

Business & Industrial categories (like Heavy Equipment) carry a flat $20 insertion fee

instead.

The practical takeaway

If you're a beginner listing fewer than 250 items a month, insertion fees won't affect you.

They only become a consideration once you're a high-volume seller — at which point an

eBay Store subscription (with thousands of free listings) usually becomes the smarter

move.

3. Final Value Fees Explained

This is the big one — the fee that affects every single sale. The final value fee (FVF) is

eBay's commission, charged only when your item sells. If your item doesn't sell, you pay no

final value fee.

How it's calculated

The final value fee has two parts:

Final Value Fee = (Category % × Total Amount of Sale) + Per-Order Fee

The percentage depends on your category. For most categories, it's 13.6% of the total sale

amount (on the portion up to $7,500; anything above $7,500 is charged a reduced 2.35%).

The per-order fee is a flat charge on top:

$0.30 for orders of $10.00 or less

$0.40 for orders over $10.00

This per-order fee is charged once per order, regardless of how many items are in it.

What counts as the "total amount of sale"

This trips up a lot of beginners: the final value fee is calculated on the total the buyer pays,

not just your item price. That total includes:

The item price

Any shipping you charge the buyer



Any handling charges

Sales tax (per eBay's fee policy)

The shipping point is critical. eBay charges its percentage on the shipping you collect,

too. This means charging $40 for an item with $10 shipping costs you the same fee as

charging $50 with free shipping — the fee base is $50 either way. There's no fee advantage

to splitting out shipping.

A note on sales tax: eBay's official policy includes any sales tax it collects in the fee

base. Since eBay collects and remits that tax for you (you never keep it), this means you

effectively pay the percentage on the tax portion too — a small extra cost on sales to

high-tax states. It's minor per sale, but worth knowing. An eBay fee calculator that

accounts for tax will show you the exact figure.

Final value fee rates by category

While most categories are 13.6%, several differ significantly. Here are the key ones (US, on

the amount up to $7,500 unless noted):

Category Final value fee %

Most categories 13.6% + per-order fee

Books, Movies & TV, Music 15.3% + per-order fee

Coins & Paper Money (non-bullion) 13.25% + per-order fee

Comic Books, Trading Cards (sports/non-sport/CCG) 13.25% + per-order fee

Women's Bags & Handbags 15% (≤$2,000), 9% above + per-order fee

Jewelry & Watches (most) 15% (≤$5,000), 9% above + per-order fee

Guitars & Basses 6.7% + per-order fee

Athletic Shoes ($150+) 8% (no per-order fee)

Heavy Equipment, Food Trucks, etc. 3% (≤$15,000) + $20 insertion

NFTs 5%

The lesson: always know your category's rate before you price. A book seller paying 15.3%

keeps noticeably less than a general-category seller at 13.6%, and a guitar seller at 6.7%

keeps far more. If you sell across categories, this affects which items are most profitable.



Effective fee rate

Because of the flat per-order fee, your effective fee rate (total fees as a percentage of the

sale) is higher on cheap items and lower on expensive ones. A $100 sale in a standard

category pays $14.00 in fees (14% effective), while an $8 sale pays $1.39 (about 17.4%

effective). We'll see this clearly in the examples section. Running items through a fee

calculator before listing helps you spot when a low-value item isn't worth selling after fees.

4. Promoted Listings Fees

eBay's search results are crowded, so eBay offers advertising to help your listings stand out.

These are optional — you only pay if you choose to promote — but they're worth

understanding because they directly affect your margin. There are two main types.

Promoted Listings Standard (pay-on-sale)

This is the beginner-friendly option, and the most popular. With Standard:

You set an ad rate — a percentage of the sale (you choose it, commonly anywhere

from about 2% up to 15%+).

You only pay when the ad works — that is, when a buyer clicks your promoted listing

and then buys it (within an attribution window). No sale, no fee.

The promoted fee is charged on top of your regular final value fee.

So if you set a 5% ad rate on a $100 item that sells through the ad, you pay an extra $5 in

addition to your final value fee. It's a "pay for results" model, which makes it low-risk for

beginners testing visibility.

Promoted Listings Advanced (pay-per-click)

This is the more advanced option, using a cost-per-click (CPC) model:

You bid for premium placement (including top-of-search slots).

You pay each time someone clicks your ad, whether or not they buy.

It offers more control and prominence, but more risk — clicks cost money even

without sales.

Advanced is generally for experienced sellers who can track and optimize their ad spend.

As of early 2026, Advanced campaigns get exclusive access to the very top ad slot in search

results.

The takeaway for beginners

Start with Promoted Listings Standard if you want to test advertising — you only pay



when it produces a sale, so it can't drain your budget on clicks. But remember the ad rate

stacks on your final value fee, so factor it into your pricing. A fee calculator that includes an

ad-rate field shows you the true net after both fees.

5. Store Subscription Fees

An eBay Store is an optional monthly subscription that gives you more free listings, lower

final value fees, reduced insertion fees, and extra selling tools. It's not necessary for

beginners, but it becomes worthwhile as your volume grows.

The subscription tiers

eBay offers five Store levels. Here are the official monthly costs (you can pay month-to-

month or commit annually for a lower rate):

Store type Monthly renewal Yearly renewal (per month)

Starter $7.95 $4.95

Basic $27.95 $21.95

Premium $74.95 $59.95

Anchor $349.95 $299.95

Enterprise — $2,999.95

What you get: free listings

The biggest tangible benefit is a much larger free listing allowance:

Store type Free fixed-price listings/month

Starter 250

Basic 1,000

Premium 10,000

Anchor 25,000

Enterprise 100,000



After your allowance, insertion fees also drop — from the $0.35 non-store rate to as low as

$0.25 (Basic), $0.10 (Premium), or $0.05 (Anchor/Enterprise) per listing.

What you get: lower final value fees

Store subscribers also pay reduced final value fees in many categories. For most categories,

a Basic Store and above commonly brings the rate down to roughly 12.35% (versus the

13.6% non-store rate), though the exact discount varies by category and tier — some

categories see larger reductions. Always check the rate for your specific category on eBay's

store fee page.

Is a Store worth it?

Two simple break-even tests:

By listings: If you list more than 250 items a month, you're paying $0.35 each beyond

that without a Store. A Basic Store's 1,000 free listings pay for themselves quickly at

higher volumes.

By final value fee savings: The roughly 1+ percentage-point FVF discount adds up.

As a rough rule, a Basic Store starts to pay for itself somewhere around $2,000–

$2,500 in monthly sales through fee savings alone — sell more than that consistently

and it's a net win. (The exact figure depends on your category's discount, so model it

with a fee calculator.)

For beginners: skip the Store at first. Once you're regularly listing 250+ items a month or

selling a few thousand dollars' worth, run the math — at that point a Store usually saves you

money.

6. Real Fee Examples

Let's make this concrete with worked examples. (Unless noted, these assume a standard

13.6% category, no Store, and within your free listing allowance. For clarity, examples are

shown on item price plus shipping; eBay's fee also technically applies to any sales tax it

collects.)

Example 1 — A simple $50 sale, free shipping

Sale total: $50 (free shipping built into price)

Final value fee: 13.6% × $50 = $6.80, plus $0.40 per-order fee = $7.20

Your payout: $50 − $7.20 = $42.80

Effective fee rate: 14.4%



Example 2 — Item plus separate shipping

Item: $40, shipping charged to buyer: $10 → sale total: $50

Final value fee: 13.6% × $50 = $6.80 + $0.40 = $7.20 (same as Example 1 — fees apply

to shipping)

eBay payout: $50 − $7.20 = $42.80

If your actual shipping label cost $8: $42.80 − $8 = $34.80 net

Lesson: charging shipping separately doesn't save fees, and you must account for

your real shipping cost.

Example 3 — A low-value $8 item

Sale total: $8 (free shipping)

Final value fee: 13.6% × $8 = $1.09 + $0.30 per-order fee (order ≤$10) = $1.39

Your payout: $8 − $1.39 = $6.61

Effective fee rate: 17.4% — the flat per-order fee bites hardest on cheap items. This is

why selling very low-value items individually often isn't worth it.

Example 4 — A book (higher-fee category)

Sale total: $30 (free shipping), Books category at 15.3%

Final value fee: 15.3% × $30 = $4.59 + $0.40 = $4.99

Your payout: $30 − $4.99 = $25.01

Effective fee rate: 16.6% — higher than a standard-category item at the same price.

Example 5 — A sale with a sales-tax illustration

Item $200, free shipping, buyer in a state with 6% tax → buyer pays $212 ($200 + $12

tax)

Final value fee: 13.6% × $212 = $28.83 + $0.40 = $29.23

eBay remits the $12 tax (you never keep it), so your payout: $200 − $29.23 = $170.77

Lesson: because the fee base includes tax, your effective fee on the item is slightly

higher than 13.6%.

Example 6 — Exceeding your free listings

It's your 251st listing this month, item priced at $25.

Insertion fee: $0.35, charged when you list (even if it never sells).

If it sells: 13.6% × $25 = $3.40 + $0.40 = $3.80 final value fee.



Total fees: $0.35 + $3.80 = $4.15; payout $25 − $3.80 = $21.20 (the insertion fee was

billed separately at listing).

Example 7 — Using Promoted Listings Standard

Item: $100, free shipping, sold through a promoted ad at a 5% ad rate.

Final value fee: 13.6% × $100 = $13.60 + $0.40 = $14.00

Promoted listings fee: 5% × $100 = $5.00

Total fees: $19.00; payout: $100 − $19.00 = $81.00

Effective fee rate: 19% — advertising raises your total fee load, so price it in.

These examples show why experienced sellers calculate fees before sourcing or pricing an

item. A quick check in an eBay fee calculator — entering your category, price, shipping, and

any ad rate — tells you your exact payout so you never get surprised.

7. Common Seller Mistakes

Avoid these and you'll keep far more of your money.

Forgetting that fees apply to shipping. Many beginners price an item to cover the

final value fee on the item only, forgetting eBay also charges the percentage on the

shipping they collect. Always include shipping in your fee math.

Pricing without accounting for fees at all. Selling a $10 thrift-store find for $12 feels

like profit until ~$2 in fees, plus shipping and your cost, leaves you negative. Calculate

net payout before you list.

Ignoring the per-order fee on cheap items. The flat $0.30–$0.40 fee makes low-value

items disproportionately expensive to sell. Bundle small items or set sensible

minimum prices.

Not knowing your category's rate. Assuming 13.6% when you're selling books

(15.3%) or coins (13.25%) throws off your margins. Check your category.

Believing there's still a separate PayPal/processing fee. There isn't — it's bundled

into the final value fee now. Don't double-count it, and don't trust guides that still list

it separately.

Letting Good 'Til Cancelled listings rack up insertion fees. If you're over your free

allowance, every monthly GTC renewal is another insertion fee. Monitor your listing

count.

Subscribing to a Store too early. A Store only saves money at volume. Paying $21.95+

a month while selling a handful of items just adds cost. Run the break-even first.

Over-promoting. Stacking a high promoted-listings ad rate on top of the final value

fee can quietly push your total fees toward 20%+. Use modest ad rates and track



results.

Triggering performance penalties. Falling to "Below Standard" status adds 6% to

your final value fees (rising to 7% for chronic cases from July 2026), and a high "item

not as described" return rate adds another 5%+. Good service isn't just nice — it's

cheaper.

Overlooking international and currency fees. Selling to overseas buyers can add a

1.65% international fee, and currency conversion carries a 3% charge. Factor these in

for cross-border sales.

8. FAQ

What are the two main eBay seller fees? The insertion fee (for creating a listing, with 250

free per month) and the final value fee (eBay's commission when your item sells — 13.6% of

the total for most categories, plus a $0.30–$0.40 per-order fee).

How much does eBay take from a sale? For most categories, about 13.6% of the total sale

amount plus a per-order fee. On a $100 sale that's roughly $14, leaving you about $86 before

shipping costs. The exact amount varies by category.

Is there still a PayPal or payment processing fee? No. Since eBay switched to Managed

Payments, payment processing is included in the final value fee. There's no separate

processor charge.

Are eBay listings free? For most sellers, yes — you get 250 free listings per month. After

that, insertion fees are $0.35 per listing (less with a Store subscription).

Does eBay charge fees on shipping? Yes. The final value fee is calculated on the total the

buyer pays, including the shipping you charge. So free shipping built into a higher price and

separate shipping cost the same in fees.

Does eBay charge fees on sales tax? Per eBay's policy, the fee base includes sales tax eBay

collects. Since eBay remits that tax for you, you effectively pay the percentage on the tax

portion — a small additional cost on taxed orders.

What is the per-order fee? A flat fee on every completed order: $0.30 for orders of $10 or

less, and $0.40 for orders over $10. It's charged once per order, on top of the percentage fee.

Do I pay a final value fee if my item doesn't sell? No. The final value fee is only charged on

a completed sale. However, if you exceeded your free listing allowance, the insertion fee for

creating the listing is non-refundable.

Which categories have higher or lower fees? Books, movies, and music are higher at 15.3%.

Guitars & Basses are lower at 6.7%, and qualifying athletic shoes at 8%. Most other

categories are 13.6%. Always check your specific category.



How much do promoted listings cost? With Promoted Listings Standard, you set an ad rate

(a percentage of the sale) and pay it only when the ad leads to a sale, on top of your final

value fee. Advanced uses a pay-per-click model where you pay for each click.

Is an eBay Store worth it? Only at volume. A Basic Store ($21.95/month annually) tends to

pay for itself once you list 250+ items a month or sell roughly $2,000–$2,500+ monthly,

thanks to extra free listings and lower final value fees. Beginners usually don't need one.

How do I calculate my exact fees before selling? Use an eBay fee calculator. Enter your

category, item price, shipping, and any promoted-listings ad rate, and it shows your total

fees and net payout — the best way to price confidently and avoid surprises.

What's the international fee? If you sell to a buyer registered outside your country (or to a

US freight forwarder for export), eBay adds a 1.65% international fee on the total sale. Using

eBay's International Shipping program can exempt eligible sales.

Can my fees go up because of poor performance? Yes. "Below Standard" sellers pay an

extra 6% on final value fees (increasing to 7% for four-plus consecutive months from July

2026), and a "Very High" rate of item-not-as-described returns adds another 5%+.

Maintaining good service keeps fees low.

What happens if a buyer files a chargeback? If you're found responsible for a disputed

payment, eBay charges a $20 dispute fee per dispute, on top of refunding the buyer.

9. Conclusion

eBay's fees look intimidating at first, but they boil down to a simple structure: a final value

fee of about 13.6% (for most categories) plus a small per-order fee on every sale, and an

insertion fee only if you exceed 250 listings a month. Everything else — promoted listings,

store subscriptions, international and performance fees — is optional or situational, and

now that payment processing is folded into the final value fee, there's one less charge to

track than there used to be.

The two habits that separate profitable sellers from frustrated ones are simple. First, always

remember that fees apply to the full amount the buyer pays — including shipping — so

you build them into your price from the start. Second, know your category's rate, because

the difference between 6.7%, 13.6%, and 15.3% changes which items are worth selling.

Above all, don't guess. Before you list an item — and ideally before you even buy inventory

to resell — run the numbers through an eBay fee calculator. Enter your category, price,

shipping, and any advertising, and you'll see your exact net payout in seconds. That single

habit turns fees from a nasty surprise into a predictable cost you've already planned for, and

it's the foundation of selling on eBay profitably.



All fees reflect eBay's official US-marketplace seller fees as of mid-2026, drawn from eBay's

published fee pages. eBay updates its fee schedule periodically, rates and discounts vary by

category, store tier, and seller performance, and additional terms may apply. Always verify

current rates on eBay's official fee pages and calculate your specific net payout with an eBay

fee calculator before pricing or sourcing items.


